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At	
  the	
  risk	
  of	
  being	
  accused	
  of	
  putting	
  a	
  spin	
  on	
  this	
  year’s	
  accounts	
  then	
  the	
  numbers	
  can	
  speak	
  for	
  themselves:	
  

Key	
  highlights	
  

• Turnover	
  of	
  £82m	
  is	
  the	
  highest	
  in	
  the	
  club’s	
  history	
  
• Media	
  revenues	
  (new	
  TV	
  deal)	
  up	
  5.4%	
  to	
  £53m	
  –	
  up	
  from	
  £27m	
  five	
  years	
  ago.	
  
• Gate	
  receipts	
  and	
  catering	
  down	
  for	
  the	
  second	
  consecutive	
  year	
  by	
  9%	
  (down	
  11%	
  year	
  before)	
  
• Wages	
  and	
  salaries	
  up	
  by	
  7%	
  to	
  £58m	
  (£38m	
  in	
  2007)	
  
• Record	
  operating	
  loss	
  of	
  £13.8m	
  excluding	
  the	
  one	
  off	
  sale	
  of	
  Bellefield	
  training	
  ground	
  for	
  £8.4m	
  	
  
• The	
  level	
  of	
  borrowing	
  is	
  static	
  at	
  £47.6m	
  (£9m	
  bank	
  overdraft,	
  £14m	
  bank	
  loans,	
  £24.6m	
  Bear	
  Stearns	
  loan	
  
• The	
  balance	
  sheet	
  is	
  the	
  weakest	
  ever	
  –	
  net	
  liabilities	
  of	
  £33.6m	
  v	
  £28m	
  last	
  year.	
  
• Total	
  finance	
  charges	
  for	
  the	
  last	
  ten	
  years	
  now	
  over	
  £32m	
  (Bear	
  Stearns	
  loan	
  was	
  originally	
  £30m	
  –	
  point	
  at	
  which	
  the	
  selling	
  

assets	
  and	
  taking	
  loans	
  strategy	
  started)	
  

	
  



	
  

	
  



EVERTON	
  CASH	
  FLOW	
   May	
   May	
   May	
   May	
   May	
   May	
   May	
  

	
  
04/05	
   05/06	
   06/07	
   07/08	
   08/09	
   09/10	
   10/11	
  

EBITDA	
  (ex	
  player	
  sales)	
   11,753	
   4,741	
   1,291	
   10,092	
   9,387	
   968	
   441	
  
Exceptionals	
   0	
   0	
   0	
   (1,491)	
   (1,313)	
   0	
   9,325	
  
Change	
  in	
  working	
  capital	
   1,551	
   8,250	
   1,440	
   2,012	
   1,577	
   457	
   1,465	
  
Cash	
  from	
  Operations	
   13,304	
   12,991	
   2,731	
   10,613	
   9,651	
   1,425	
   11,231	
  

	
   	
   	
   	
   	
   	
   	
   	
  Cash	
  interest	
  received	
   241	
   271	
   126	
   173	
   151	
   29	
   13	
  
Cash	
  interest	
  paid	
   (2,937)	
   (2,523)	
   (2,857)	
   (4,010)	
   (4,040)	
   (4,489)	
   (4,140)	
  
Net	
  cash	
  interest	
   (2,696)	
   (2,252)	
   (2,731)	
   (3,837)	
   (3,889)	
   (4,460)	
   (4,127)	
  

	
   	
   	
   	
   	
   	
   	
   	
  Cash	
  flow	
  before	
  investment	
   10,608	
   10,739	
   0	
   6,776	
   5,762	
   (3,035)	
   7,104	
  

	
   	
   	
   	
   	
   	
   	
   	
  Sales	
  of	
  players	
   25,468	
   2,708	
   8,339	
   8,582	
   12,071	
   24,475	
   5,065	
  
Purchase	
  of	
  players	
   (13,794)	
   (15,931)	
   (12,432)	
   (24,257)	
   (17,839)	
   (27,960)	
   (11,616)	
  
Net	
  player	
  transfers	
   11,674	
   (13,223)	
   (4,093)	
   (15,675)	
   (5,768)	
   (3,485)	
   (6,551)	
  
Net	
  capex	
   1,579	
   268	
   (458)	
   (1,212)	
   (1,010)	
   (341)	
   (568)	
  
Total	
  investment	
   13,253	
   (12,955)	
   (4,551)	
   (16,887)	
   (6,778)	
   (3,826)	
   (7,119)	
  

	
   	
   	
   	
   	
   	
   	
   	
  Cash	
  flow	
  before	
  financing	
   23,861	
   (2,216)	
   (4,551)	
   (10,111)	
   (1,016)	
   (6,861)	
   (15)	
  

	
   	
   	
   	
   	
   	
   	
   	
  Purchase	
  of	
  a	
  current	
  asset	
  
investment	
  

	
  
(2,767)	
  

	
   	
   	
   	
   	
  New	
  loans	
   (10,400)	
   0	
   500	
   198	
   207	
   9,000	
   5,000	
  
Loan	
  repayments	
   (3,144)	
   (531)	
   (640)	
   (717)	
   (765)	
   (3,222)	
   (8,873)	
  
Other	
   (53)	
   195	
   (32)	
   (274)	
   (195)	
   (79)	
   (41)	
  
Cash	
  flow	
  from	
  financing	
   (13,597)	
   (3,103)	
   (172)	
   (793)	
   (753)	
   5,699	
   (3,914)	
  

	
   	
   	
   	
   	
   	
   	
   	
  



Change	
  in	
  cash	
   10,264	
   (5,319)	
   (4,723)	
   (10,904)	
   (1,769)	
   (1,162)	
   (3,929)	
  

	
   	
   	
   	
   	
   	
   	
   	
  Net	
  debt	
   (19,529)	
   (21,787)	
   (26,404)	
   (36,752)	
   (37,909)	
   (44,863)	
   (44,914)	
  
	
  

Headings	
  in	
  the	
  report	
  and	
  accounts	
  

“Commercial	
  Review	
  –	
  record	
  breaking	
  partnership”	
  

“Commercial	
  Review	
  –	
  sustained	
  and	
  successful	
  partnerships”	
  

“Commercial	
  Review	
  –	
  commitment	
  to	
  offering	
  value	
  for	
  money”	
  

	
  


